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Blog 
 

War and Peace and the simple truth of 
Mainstream Practice Success 

 Tolstoy’s famous novel opens roughly thus:  
 
“All happy families are happy in the same way. All unhappy families are unhappy in their own unique way.” 

 There is an interesting parallel between this famous passage and the confusion or clarity of holistic medical professionals. 
 If I were to attempt a rewrite, it would go like this. 

 
“All confused and ineffective holistic practitioners are confused in their own private way. 

All professionals who break through to mainstream practice success have achieved clarity in the same way.” 
 The major points of contention are simply this:  
 

1. Professional-quality holism is not a spiritual trip 
2. Mastery means mastery of fundamentals 
3. Communication within the mainstream actually trumps clinical skills 4. Your whole message and demeanor must be one of the unique value that you add to a hospital or mainstream setting 

 People in private practice who struggle from season to season seem remarkably unclear about these points. 
 Holistic medical professionals who work in the mainstream continue to see an increase in the demand for their services and expertise and all seem to agree on these major points with remarkably similar views. 
 Confusion over methodology (or simple lack of any logic at all) dooms you to the category of new-age knucklehead.  
 The mainstream will never embrace this, nor should they. 
 If you haven’t or won’t clarify your logic and the essential fundamentals you were supposed to learn in school, you cannot hope for anything like a successful career. 
 CLICK HERE to check out our ultimate clinical skills module. 
http://christiannix.com/Ultimate-Clinical-Skills   
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In the new era of healthcare reform, it is more essential than ever that you come to understand and embrace this important fact. 
 The good news is that, once you have clarified your clinical skills, you are automatically in the top 20% of practitioners. 
 The bad news is that clinical skills are not enough.   
 In fact, the biggest factor that contributes to mainstream success is not clinical skills . . . it is communication and presentation skills. 
 Just as all confused practitioners of holism tend to be confused in their own private way, so too with communication. 
 Many holistic professionals think that they can talk about the archaic and foreign concept of qi, equating it to mean ‘energy’ and that physicians are somehow too doltish to ‘get it.’ 
 These same poorly thought out practitioners of holism all believe that if they just wait long enough, that mainstream medicine will catch on and that physicians will finally come to embrace the whole ‘qi as energy’ routine and all will be well.   
 No way. Not going to happen. 
 First of all, the fastest way to get dissed by anyone in a mainstream setting is by mentioning the words qi and energy in the same sentence.  
 If you don’t know how to reframe these important holistic concepts into something physicians can appreciate, you cannot hope to break through.  
 
It is not their job to build a bridge to you.  
 It is your job to bridge the communication chasm by a clearly thought out model that reaches them 
‘where they are.’  
 To my knowledge, as of this writing, no one else anywhere is teaching this. 
 Fortunately, I have created and packaged a done-for-you-system that includes the benefits and insights of my 13 year struggle to finally create a system-solution composed of language that physicians can understand and appreciate. 
 The truth is, you cannot succeed in the mainstream until you crack the communication code. If you get hired on a grant or some other arrangement, your practice success in terms of patient visits within a hospital or mainstream setting is almost 100% physician referrals. 
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How can you build a referral system unless you can communicate effectively? 
 The single most important skill for holistic professionals in 21st Century healthcare is likely to be presentation and communication skills. 
 That’s why you must get clear on how to present, communicate and teach. 
 CLICK HERE for Presentation and Communication Skills 
http://christiannix.com/Presentation-and-Communication-Skills/ 

 
On the Gravity of Money  The last item I want to share is one that far too many holistic professionals reject out of hand because of lack of clarity - in this case, lack of clarity about money. 
 Money is right up there with language as one of the all time great inventions humanity ever developed. 
 I find that mostly it is practitioners who can’t make money and who don’t have clarity about its proper use and the dynamics by which it flows and changes hands who harbor bitterness and resentment about money. 
 This is a particularly puerile understanding and if it applies to you then squash it and listen up. 
 Notwithstanding a government that increasingly wants to penalize any and all successful businesspeople by robbing us through taxes and threat of incarceration to back up its demands for its ill-gotten, ill-spent tariffs, there is only one way that money naturally changes hands: 
 One party with something valuable is paid in the currency of the day by another party who wishes to obtain the first party’s good or service.  
 That’s it. 
 Money is an acknowledgement of value. 
 If you are not making the kind of money you desire, don’t be bitter or go on the dole. 
 Instead, increase your value! 
 You do this by offering something to the marketplace that solves the pain of a given segment of your target market.  
 That’s about as succinct an explanation as I can give of why you must embrace both money and marketing if you want to be comfortably well-off. 
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 The good news is that if you work hard to master clinical skills, presentation and communication skills and successful marketing skills . . .  
 You will have almost no competition. 
 The barrier to achieving these things is too high for most people to get over. 
 The bad news for many people is that there are simply no shortcuts and it is a real-life, no-kidding, I won’t BS you shitload of work.  
 But the best news of all is that without a doubt it is worth it. 
 I have even pulled together my all-inclusive module of learning. 
 

Magnetic attraction in marketing to the mainstream during the era of healthcare reform 
 
Coming Soon . . . 
 
 So don’t be miserable in your own private way. 
 Join the growing movement toward mainstream success. 
 Hospitals and mainstream settings are looking for you if you will just  
 
Do the work 
 To clarify these 3 Core Competencies. 
 You are practically guaranteed a shot at the mainstream where: 
 

• Your patient population comes to you 
• Physicians and mainstream administrators become your allies instead of being your ‘enemies’ 
• You get the prestige you deserve for the important value that you add to medicine and healthcare and nearly unlimited income potential from a patient base of millions - all of whom will immediately trust you and believe the legitimacy and credibility of what you do simply because of your inclusion in the mainstream setting 

 The truth is, it’s actually not so hard to break through to mainstream success, once you know how.   


